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TenderCare Beds (TCB) is aAn established two-year old healthcare furnishings company that contract manufacturers a beautiful and amazing American-Made patented product never made or seen before –  a solid hardwood or high pressure laminate headboard /footboard set that slips over the millions of ugly homecare and low-bed, skilled-nursing care hospital beds instantly masking their institutional look and transforming the hospital bed into a fine piece of furniture. Two Collections are offered with several matching pieces making TenderCare Beds  the Rooms-To-Go of homecare or resident room décor. 
Unique Value Proposition:
TenderCare Beds gives care givers and patients a way to restore their dignity once they are put into a hospital bed – Adults and children. A families’ disabled or elderly loved one no longer has to live in an embarrassing ugly hospital bed.  Complete room décor is now available including  the TCB patented headboard set that makes the hospital bed beautiful.  Millions of families who have loved ones in hospital beds today want to give them as normal a life as possible.  With the explosion of the aging population every day more and  more families are dealing with this issue. No one makes our product and no one  can offer it to the millions of  hospital bed-ridden children and adult consumers. 
Key Success Factors:

· Successful invested entrepreneurial husband / wife team that serve as owner operator.  

· Hardwood and Laminate Collections offer as much Style and Quality as any of the large healthcare furniture manufacturers today.

· Patented design can be sold to millions of existing hospital bed ridden patients creating an instant large absorption market. 

· Products can be made to order in less than two days. Low inventory carry.

· Excellent brand that denotes quality and personal touch.

· Due to small company size and management - Easy to adjust style or design with little or no delays – large companies cannot do this. 

· Not a “me too” product helps get us into most large nursing home or hospice doors that many competitors cannot get in.

· We solve the number one problem in the senior care market today which is making the ugliest piece of furniture in the room (the hospital bed) pretty and stylish. 

Key Risk Factors

· Off shore knock off design could be made – we would have to enforce our  patent. 

· Marketing costs to create brand awareness to consumers

Status: 
Key Milestones: 

1. Utility and Design Patents submitted January 2009. 

2. September 2009 - E-commerce store and Website established.
3. November 2009 - HME community begins ordering wholesale orders – repeat business begins.

4. November 2010 - Apria – one of the largest HME firms signs up TenderCare Beds as a new product.

5. February 2011 - Direct Supply – largest nursing home seller and distributor signs TenderCare Beds on as a supplier.

6. April 2011  - Med Assets/Broadlane – large national buyer group signs on TenderCare Beds.

7. February 2011  - TCB receives first large Nursing Home order $50,000 sales that includes headboard sets with matching nightstands.
8. April 2011 – National Baby Boomer magazine – First Street approaches TenderCare Beds about adding product to its catalog (1mm mailed each month) and to its website.
9. National DRTV firm signs on to partner with TenderCare Beds to offer headboards to consumers in test market TV campaign 
Funding structure preferred: Private Placement Memorandum with single units of $15k for .032% in ownership with 150% preferred return or conversion to additional units or JV with large investor for 20% to 30% ownership position. 
Exit Strategy: Acquisition by contract manufacturer partner is being discussed.  Acquisition by global senior care products distributor or healthcare furnishing manufacturer.  No IPO at this time is planned 
Documents Available:   Private Placement Memorandum, Power Point, Articles, business plan
THESE SECURITIES HAVE NOT BEEN REGISTERED UNDER THE SECURITIES ACT OF 1933 OR ANY STATE SECURITIES LAWS.  THIS SUMMARY SHEET DOES NOT REPRESENT AN OFFER TO SELL ANY SECURITIES. This term sheet includes projections which may and may not be achieved.  For full information you must request and review a copy of our full private placement memorandum
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We Make Hospital Beds Beautiful!


� HYPERLINK "http://www.tendercarebeds.com" �www.tendercarebeds.com�





Industry: 


Senior Care, Home Care and Healthcare Furnishings 





Management: 


Greg Verlander – Principal


Gary Owens – Director of Development & Inventor


Susan Verlander – Director Of Mktg





Board of Advisors:


Ty Bello – Healthcare Consultant


Chalmers Deitling – Legal Counsel


Ron Reardon – Patent Attorney


Michael Broughton – Financial Consultant





Revenues:


2009 - $30k


2010 - $125k


2011 – $750k 


2012 - $1.8mm





Current Debt:


Founders:  $60k 


Line Of Credit:$50k





Financing Sought:  


$160k


$15k units 


Or other structure





Use of Proceeds:  


Marketing, & 


Operations























